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LSR Group Announces Operating Results for 2009

ISv

LSR Group, one of the leading real estate developers and producers of building materials in
Russia (LSE: LSRG; MICEX, RTS: LSRG) today announces its operational results for the full

year of 2009.

REAL ESTATE DEVELOPMENT AND CONSTRUCTION

Elite residential and commercial real estate in St 2008 2009 Change, %
Petersburg
Completed
(thousand square meters) 54 85 57%
New sales contracts (thousand square meters)
27 30 10%
Transferred to customers (thousand square
meters) 18 76 316%
Mass market and business class residential real 2008 2009 Change, %
estate in St. Petersburg
Completed (thousand square meters)
122 82 -33%
New sales contracts (thousand square meters)
141 209 49%
Transferred to customers (thousand square 85 117 38%
meters)
Prefabricated panel construction 2008 2009 Change, %
St. Petersburg
Transferred to customers (thousand square 445 488 10%
meters)
Yekaterinburg
Transferred to customers (thousand square 19 11 -42%
meters)




Elite Residential and Commercial Real Estate in St Petersburg

In 2009, we signed new contracts with customers for the sale of 30 thousand square meters of net sellable area,
which was an increase of 10% from 2008.

During 2009, a total of 76 thousand square meters of real estate were transferred to customers, representing a
316% increase from 2008.

In 2009, LSR Group completed a total of 85 thousand square meters of net sellable area, an increase 57% from
the previous year. An increase in the number of square meters completed and transferred to customers in
2009 against 2008 was determined by the construction schedule.

In 2009, we completed phase 3 of the elite residential development at 60 Shpalernaya Street, with a net sellable
area of 4 thousand square meters, the Residence at the Suvorovsky residential complex with a net sellable area of
39 thousand square meters, and also two residential buildings of the Paradny Kvartal development, with a net
sellable area of 38 thousand square meters.

In the fourth quarter of 2009, an office building was completed at the Paradny Kvartal development with a net
leasable area of 3.6 thousand square meters.

Mass Market and Business Class Residential Real Estate in St Petersburg

In 2009, we signed new contracts with customers for the sale of 209 thousand square meters of net sellable area in
mass market houses in St. Petersburg, which is an increase of 49% as compared to 2008. 147 thousand square
meters were sold under 2 government contracts for public needs. 117 thousand square meters of completed
properties were transferred to customers in St. Petersburg, an increase of 38% from 2008.

In 2009, we completed a total of 82 thousand square meters of net sellable area in the mass market segment in St.
Petershurg, a decrease of 33% compared to 2008. A reduction in the completion volume was determined by
the construction schedule.

During 2009, we completed two buildings with a net sellable area of 37 thousand square meters in the Fortuna
project, one building with a net sellable area of 5 thousand square meters in the Dolgoozyorny project, one
building with a net sellable area of 10 thousand square meters in the Pulkovsky Posad project, and three buildings
totalling 30 thousand square meters of net sellable area in the Antey project.

During 2009, we obtained two significant governmental contracts for the sale of mass market housing for
governmental use:

1. The sale of 1,704 flats for use by the RF Ministry of Defence. The contract amount is for RUR 4.7 billion and
the construction is scheduled to be completed in September 2010.

2. The sale of 1,040 flats for the use by the Government of St. Petersburg. The contract amount is for RUR 1.8
billion. The project implementation is on schedule, and we plan to complete it by the end of March.

These contracts are being executed by OO0 GDSK, the mass market real estate development unit of LSR Group.

Real Estate in Yekaterinburg

In 2009, we signed new contracts with customers for the sale of 23 thousand square meters of net sellable area,
and transferred 39 thousand square meters to customers. Approximately 1 thousand square meters of housing
have been completed to date.

Real Estate in Moscow

In 2009, we started the construction of six residential buildings with a total area of 140 thousand square meters in
Balashikha in Moscow region for the use by the RF Ministry of Defence. The contract amount is RUR 3.9
billion. The project is scheduled to be completed in June 2011. Our Moscow business unit, CJSC
Mosstroyrekonstruktsiya, is a subcontractor under the contract.

Prefabricated Panel Construction
In 2009, our housebuilding business units in St. Petersburg and Yekaterinburg transferred to customers over 499
thousand square meters of prefabricated houses.




In 2009, LSR Group obtained a major governmental contract to construct 49 residential buildings with a total area
of approximately 380 thousand square meters in the Osinovaya Roscha district of St. Petersburg for use by the RF
Ministry of Defence. The contract amount is RUR 11.4 billion and is expected to be completed in June 2011. The
contract is being executed by CISC DSK Blok, the construction business unit of LSR Group.

Commercial Real Estate

As of 31 December 2009, we had four operating business centres under management in St. Petersburg, with total
net leasable area of 15 thousand square meters, including: Helios at 47/49 Marata Street, Litera at 10 Galernaya
Street, Apollo at 8A Dobrolyubova Prospekt and Orlov office centre, forming part of the Paradny Kvartal
development.

BUILDING MATERIALS AND AGGREGATES

Change,

Product 2008 2009 %
Reinforced concrete
(thousand cubic meters) 550 288 -48%
Ready-mix concrete
(thousand cubic meters) 1,493 812 -46%
Bricks (millions of non-
formatted bricks) 265 169 -36%
Sand (thousand cubic
meters) 17,957 10,207 -43%
Crushed granite (thousand
cubic meters) 5,305 3,527 -34%
Aerated concrete
(thousand cubic meters) 835 737 -12%

In 2009, sales volumes declined significantly in the building materials segment, primarily as a result of a
reduction in the rate of construction, and the related reduction in the consumption of building materials, due to the
general economic recession.

Reinforced Concrete

In 2009, we sold 288 thousand cubic meters of reinforced concrete items, a decrease of 48% compared to 2008,
with St. Petersburg accounting for 247 thousand cubic meters and Moscow accounting for 41 thousand cubic
meters.

Additionally in St. Petersburg, we produced and sold 41 thousand cubic meters of reinforced concrete products
within the implementation of construction projects where our reinforced concrete business unit acted as a
construction contractor.

Major projects supplied by us in 2009 included: the Hyundai factory, Phase 2 of the Leningrad Nuclear Power
Station, Ruslan cargo terminal, and the oil processing plant in Kirishi. We also supplied reinforced concrete to
major transport projects such as the Western High Speed Diameter, Ring Road, Ust-Luga Commercial Sea Port
and others.

During 2009 in Moscow, we launched a line, equipped with modern production, by Vollert-Weckenmann to
produce reinforced concrete items for a new series of prefabricated panel houses, EuroPa. The first shipment of
the new plant’s products is already being delivered to be used in construction of housing for military personnel in
Balashikha, Moscow region.

Aerated Concrete




Aerated concrete sales in 2009 totalled 737 thousand cubic meters, a decrease of 12% compared to 2008. Sales
include 367 thousand cubic meters sold in St. Petersburg; 67 thousand cubic meters sold in the Baltic States,
Scandinavia and Poland; and 302 thousand cubic meters sold in Ukraine.

Demand for aerated concrete decreased most dramatically in the Baltic States and Scandinavia while there was a
significant increase in sales (109% year-on-year) in Ukraine which resulted from an increase in capacity (at the
end of 2008 we acquired the existing plant in Ukraine and also put into operation a new production facility there)
as well as a reduction in imports and an increased share of aerated concrete in the sales of wall materials.

Ready-Mix Concrete
LSR Group sold 812 thousand cubic meters of ready-mix concrete, a decrease of 46% compared to 2008. Sales
included 531 thousand cubic meters sold in St. Petersburg and 281 thousand cubic meters sold in Moscow.

In 2009, we primarily supplied commercial, industrial and infrastructure construction projects such as the
Hyundai car factory, Southwest Power Plant, TPP 5 and TPP 14, Airport City and Pulkovo Sky office centres,
Stockmann shopping centre and Ust-Luga Port.

In St. Petersburg in 2009, we launched a new high tech concrete plant that replaced an obsolete low-capacity
manufacturing facility.

In Moscow in 2009, a considerable portion of ready-mix concrete was also supplied to infrastructure and
commercial construction projects such as the Affordable Garage project and the Moscow City International
Business Centre. Ready-mix concrete was also supplied for the construction of such projects as the State History
Museum, the Customs Academy under the RF State Customs Committee, Russian Army Staff Headquarters, three
Moscow metro stations, the Central Clinical Military Hospital and others.

Starting from the second half of 2009, LSR Group signed contracts for supplying ready-mix concrete to a number
of construction projects for use by the Ministry of Defence.

Bricks
Brick sales totalled 169 million units (of non-formatted bricks), 36% less than in 2008, with St. Petersburg and the
Leningrad region remaining the key sales regions throughout 2009.

Cement

We are in the process of construction of our new cement plant according to our strategic plan and the schedule of
construction.

We are planning to launch the plant in the autumn of 2010.

Adggregates
In 2009, LSR Group sold 10 million cubic meters of sand, a decrease of 43% from 2008, and 3.5 million cubic

meters of crushed granite (not including crushed granite produced in LSR’s Yekaterinburg facilities), which
represented a decrease of 34% from 2008.

A reduction in sand sales in 2009 was primarily due to decreased volumes of residential and industrial
construction. The key sand consumers in 2009 were infrastructure projects underway in St. Petersburg, primarily,
the Ring Road and the Sea Facade land reclamation project. We also supplied our aggregates for the construction
of a mooring berth which is a part of Nord Stream Project, Zenit Stadium, the Hyundai factory, the Ring Road,
and Sofiyskaya-Kolpino Road.

Crushed granite sales in Yekaterinburg in 2009 were 66 thousand cubic meters.

Notes:
1. The sales volumes in this press release are rounded to thousands while percentage changes are calculated using
the data in units.



Note to editors:

OJSC LSR Group is a real estate development and building materials company founded in 1993 and operating in
a number of complementary market segments. Its core business areas are building materials, real estate
development and panel construction.

LSR Group's main operations are located in St. Petersburg, Moscow, Yekaterinburg and Ukraine.

In 2008, the sales revenues of LSR Group were RUR 49,813m (IFRS). LSR Group is a public company, with its
GDRs traded on the London Stock Exchange and its ordinary shares traded on MICEX and RTS.

For more details please contact:
LSR Group Press Service

Tel.: +7 812 314 10 44

Fax: +7 812 458 83 72

E-mail: press@lsrgroup.ru
www.lsrgroup.ru

Disclaimer:

Some of the information in these materials may contain projections or other forward-looking statements
regarding future events or the future financial performance of the Company and LSR Group. You can
identify forward looking statements by terms such as "expect”, "believe", "anticipate”, "estimate"”,
"intend”, "will", "could,” "may" or "might" the negative of such terms or other similar expressions. The
Company wishes to caution you that these statements are only predictions and that actual events or
results may differ materially. The Company does not intend to update these statements to reflect events
and circumstances occurring after the date hereof or to reflect the occurrence of unanticipated events.
Many factors could cause the actual results to differ materially from those contained in projections or
forward-looking statements of the Company, including, among others, general economic conditions, the
competitive environment, risks associated with operating in Russia, rapid technological and market
change in the industries the Company and other members of LSR Group operate in, as well as many
other risks specifically related to the Company, LSR Group and their operations.

Neither these materials nor any copy of it may be taken or transmitted into the United States, Australia,
Canada or Japan. These materials do not constitute or form part of any offer or invitation to sell, or any
solicitation of any offer to purchase nor shall it (or any part of it) or the fact of its distribution, form the
basis of, or be relied on in connection with, any contract therefor. The offer and the distribution of these
materials and other information in connection with the listing and offer in certain jurisdictions may be
restricted by law and persons into whose possession any document or other information referred to
herein comes should inform themselves about and observe any such restriction. Any failure to comply
with these restrictions may constitute a violation of the securities laws of any such jurisdiction.

These materials are not an offer for sale of any securities in the United States. Securities may not be
offered or sold in the United States absent registration or an exemption from registration under the U.S.
Securities Act of 1933. The Company has not registered and does not intend to register any portion of
any offering in the United States or to conduct a public offering of any securities in the United States.

This communication is directed only at (i) persons who are outside the United Kingdom or (ii) persons
who have professional experience in matters relating to investments falling within Article 19(1) of the
Financial Services and Markets Act 2000 (Financial Promotion) Order 2005 (the "Order") and (iii)
high net worth entities, and other persons to whom it may lawfully be communicated, falling within
Article 49(2) of the Order (all such persons together being referred to as "relevant persons”). Any


mailto:press@lsrgroup.ru
http://www.lsrgroup.ru/

investment activity to which this communication relates will only be available to and will only be
engaged with, relevant persons. Any person who is not a relevant person should not act or rely on this
document or any of its contents.

This communication is distributed in any member state of the European Economic Area which applies
Directive 2000/71/EC (this Directive together with any implementing measures in any member state, the
"Prospectus Directive") only to those persons who are investment professionals for the purposes of the
Prospectus Directive in such member state, and such other persons as this document may be addressed

on legal grounds, and no person that is not a relevant person may act or rely on this document or any of
its contents.



